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Hunton Specialty Products Recognized
as EVAPCO 2006 #1 Sales Office

February 2007

EVAPCQO'’s National Sales Manager, Chris Boyle, presented the Hunton Specialty Products team
with four awards during The Hunton Group’s Annual Associates Meeting on February 8 in Houston.

The four awards recognized the special accomplishments and 2006 sales success of the Hunton
Specialty Products team.

2006 Sales Office of the Year

O’Boyle said, “In the past few years, Hunton Specialty Products has grown to epitomize EVAPCO's
utlimate sales office - and they have achieved the sales success to prove it. The have developed
an active Mr. GoodTower Service Center that sells replacement parts and units; they have influ-
enced engieneers to specify EVAPCO products and owners to request EVAPCO products; and they
have won numerous prestigious orders for field-erected EvapTech cooling towers. Congratulations
to the entire Hunton team!”

2006 Top Sales Volume

This award reflects the Hunton team’s success in exceeding their sales levels to become the #1
sales office in the country.

2006 Exceptional Growth Award
This award was given to Hunton Specialty Products as an Exceptional Growth Leader who increased
sales 25% or more above the previous year.

2006 HVAC Leader Award for Replacement Units
This award signifies that Hunton Specialty Products had the highest 2006 sales volume for replace-
ment units in its category.

Hunton Specialty Products continues to grow and prosper by offering EVAPCQO's industry-leading
line of quality heat transfer products to its customers.

Congratulations on a stellar 2006 to the entire Hunton Specialty Products team!




